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g EE RB A SR FZE AT AR © B 2003 £EMmER
BN AERT B 11,327 {87T » EL 2002 43810 27.49%6 - AS5ERbE (RS EA SR -
B EbE S A FEBORb ) SR A FE0REET 35,911,000 4 » #{RER = 158.9% ©
RSB ATMET - BEMERRERAGFERTLK 15%~25%F R IEE
i R EERR SRS SRR FEAARW - MESEa 332G+
RER(E 76 BIUKE » LIS B AN A EEREETT  BEA R eI -
FA B R TR - Bif ) BOlE - AEEE AR
o/ (WTO)i% - BB FUz, ; (k- Sba LOERN AR 2R
HEHE - SRS T A B B E 8 SRS RIEZEARR DT B A RE - IR
PhfR RS R R R SEREI - fERL RN - Shadh & A BArHESR BRE A BRI
FER R ARG - RN LSRE— -

HEBENS  HEARRBEFERRRSHEEER - H R T EAER]
SIFHIE AR H B EHIMELRTTRS (Goodwin and Ross, 1992) - {REGBAFHEN:&
EHIRIARGAIRE - SERRRANREIE T TR SR B YIRS e - (e hEa R
SEAIFI A YR B FLATH I8 (Zeithaml, Berry and Parasuraman, 1985; 1996) o ff{5%
Y HE A BRYEHEESESESER] (Anderson and Oliver, 1987; Howe et al.,
1994; Baldauf and Cravens, 1999; Baldauf, Cravens and Grant, 2002) ; $5E 175 %Ed
X H B TR HHAREE R (Sharma, et al., 1999; Keillor, Parker and Pettijohn,
2000; Porter, Wiener and Frankwick, 2003) ; |fij Bettencourt (1997) fFEWHIEH » 2
HIEER B 33 TR R SR TR B Bt (Mills and Morris, 1986) -
IEAHTEA LR LA E AN BRE - HE1TR - B H B TR SR MR iR
TR IREAE B OE B T BRI I — R T RIg 2%
R

RIEL - AR SR HROESS - () SRR EARNE - BE1TR - BXES
TTREGEERSIE ; Q) BRBENE NSRS - ETRENBEZEERTR

BB ERERGR ¢ (3) IRIERUR - PRI T ORI B -
B - SURERES
— HEARRE

Swan and Nolan (1985) P88 A B BSEFIRIEERLEE > MDA E
s SR E A BRURE ~ 8 AR ~ 28— FIREN AP R R B E IR -
Hrpg e A SRR B IR R B AR - AL B IR R - SR A R
ZERIPRFEEAKGH © 1 Weitz, Sujan and Sujan (1986) YRHFEHETEH - SN BFF
ERHEERETTRAR - MIE AN SRE S AESEMIER - JIEREEST - &R
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55774 - Pilling and Eroglu (1994)tgHEEHE AN BRELL (empathy) BEE{ZE
g e SR A SRR AR E R B A ERRE (HERY
EHRES]) BBEEE I AAEEE e A\ B EEE O B E R -

TEAHRR B ZEWZE5 57 » Szymanski and Churchill (1990) 1L 52 <R A6
EANERWTRES LIRS E N BB FIRAZEE - filan - BEE
HOAFE#D ~ WA ~ B EE ~ /N BEIRIARESS © I TRAG SR © BN
DRS8N BB B FI SRR 2 58 » A - B e A n IR
Z=H -~ EH AR ISR GRS E AN BARREBR RN S » EES
H RS - | Lagace, Dahlstrom and Gassenheimer (1991) i DIBIZEZE 41 » 3l
FIFH Crosby, Evans and Cowles (1990) HYH/E BRIREANNIDIESH - [FIRFZ &EHE
AN BB E SRR ERRETES SR shEANEREE
FPE - M E (B = B T R TEAERH - 2R Wray, Palmer and Bejou (1994)
HI @D EBE S EERGEERH - &R HEEKHMEEE T H45H SOCOo
(Selling-Orientation Customer-Orientation) FEAZEARE{R S E IR » [FRAG DA
&~ B - SRS~ B ~ JETE - SRR RN RIS S TP RS S
WroERE B - S ABITR (SEEN - BRE N ) BERE (H3E) #HE
JIRRSE (B~ WEE) HIEHRE -

4} » Baldauf and Cravens (1999) DIBRHEF] 79 FFAZE 159 (7 #3 ERSH M
FEES > BTV B  sHEEET - B ABNE - INERSCHEBN S
WHE BT e ABRESR © INEEE - SUAIENEE - $HE SR
EJgR% ] - Erika (1999) DIEEEGRA 209 AL AFIEZERISHEAN R @ KBS
EANBRE - 2T BEHEE AN BT RRER - BREET) - BUIEE - IR
BaTR ) ~ BT ~ SERRSEEER - ihACRE )T ~ B LRE DT ~ I RRVIEEER - AlE
JIEA[RIELE 5 WRRRE S A > B A BN EEEGEIEEEE - L
HAESR SR BRI - NSRRI E A SRS SR — A EERYE - M
£ Keck, Leigh and Lollar (1995) #f5H » tSHISH SRR H ZERISR R0 ¢
EIAEREE ~ (k14 ~ $HEETT - SHERHE - INTEEE - EEES © HrpqE A KRR
HHERE - HERY - IERE - N{EE -

FEREZEHRE RS Hiln] B Howe, Hoffman and Hardigree (1994) FYZEH
350 - NSRRI E N BRETERE - BRSNS N EESE IR 5 1
Boorom, Goolsby and Ramsey (1998) L) 239 (i =f#fSE N BB » HHFRFER
UL EEEE A B R AR ECHIES SRR T EEE SR IEAER -
bR T SRR R I B B ER AT S8 A BN EEL AR5 B
HERE DRSS EER  MCEFFIE IR GG E HIEHE - 2SR FE
A » B S5 N BB SR B AR /5 - 2AFE Cooper, Frank and Williams (2003)
HIMEE - MBS SN E RSV e > DUEGERET -
AR S FiltBs » ASCEHRAISEE A\ BRYEZERRRGE )] - #ERE )T - WER &
&~ SHERELUGETE - /ERE A BB AE T E i ERsH -
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Weitz (1981) 5! » — IS @ {EEMESHETTR (adaptive selling) T >
B EBL SRS AR [FF Weitz, Sujan and Sujan (1986) thigH @ MEM:SH EHE
o MRS E SRR S ERIZeRE » R e M0 & B S AR DR
Epsa s N\ BB < [0 A 8l > MRS B e 50 5 B = B S A L R TE ]
{% - Wray, Palmer and Bejou (1994) f9eaH « &%k - $HEANBITR (SEEH
B E N ) BEEIERE A SRR E G MR - Sharma, Tzokas, Saren and
Kyziridis (1999) AfEEZENIIREHEE AN BB T ERES - DERRSITIEA
B7TR (BEER -~ fiETRE - BF) - B TRERREEEHB RN (G
BRI - (RS ERCARBLF ) ZBR © TR REE « B TREBEEE
TR (W~ B ~ MR (REEEHEERN]) G/ - £ Keillor, Parker
and Pettijohn (2000) ERETRRREAETTR (BIEEA - BEN - IREER) HEA
R (FEPIE %) R AR AR RIS 1T B R S E0E IEAER -

Porter, Wiener and Frankwick (2003) #5 Weiz (1981) $5€ A\ EEBHE=HE
TTHHRHARAAMT ST - oA R B RS - S S T RS S E A 1B
[ 5 11 Wang and Netemeyer (2004) tifsH! : $58 A BREER T » HEEMEEE
AT DUETEE 65 A B S R B (S IR RE B A IR A B B S - MEIM Bl B EERAE
R o HIRAM I ShasEsn B AN BIRBE M » fFG e Ebe T R & R
A > EEM PR BRI K S ARBE N AR BRI - 858 A\ B E ERIHE
HOEEMSS &R EI TR ; iREEE A\ BB B EBE S TR
DIgsfee )5 REFRRIR (Howe, Hoffman & Hardigree, 1994) - =B RRE &M, 8
EANBHATREENEINRBZWER B E A BRI ERTEEREE
EHF LR TR KT  $5E A BRI TR EIHE S B iU
Hia/ R ETRMAEEE R - KL AWEREEE1T R BCE R 5 B
FEMSE R AR -

[EA) » Saxe and Weitz (1982) thigH! © & BIEAL HEHTHI B < B
WY R ENENER SN IEE = RS 7B E TR
RERE N B S HARRRMERF HUBA < BAR (Williams and Attaway, 1996) - HIAEHER
HEANEBRBRFER - GRARFBAGHETR - EMIEINE &R e
Y MR REREE TR ES BER S RIMER R - WS ABSIB B -
RS S S B THEEE - (Rl > AWM S TR e 51T R
BHiETR  KEAMHENRREE TR -

= BEEBOR

Bettencourt (1997) fEHMAFEH » JEHEEE HE#/TH2ER (Customer Voluntary
Performance ; CVP) 3 » MiEFRIS T B RENR M - AR
FERT T IRBs  E BORER YT/ 1 © Bettencourt (1997) thigH - BZ H#TREN
R = et B S35 BERARGE ~ BRI E R DA R ISR
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HNFEERRENE » BERAME T WEEEFLEIE - BTFIHE R THEY
E4 (Mills and Morris, 1986) ; [MBRRTTEEEINBIEN S - M E S HAT 2R
HI RIS RSt T B TS feft—
BT RO fFRE

MFEBENS  WENECIRR RS WE LR E— D REE
R ER R AEHESS B o T Bettencourt (1997) HiKHEER HBITRT =K
1 0 Bl : K B~ 28T WHHEHERERNGER - (ES5mERIRT
EY SEIBE R RN ERE R AL S BRI 78T (Bagozzi,
1995) » AR ZENERFHBEFAF RS EACREBEBA - AR FHES
(Schneider and Bowen, 1995) - %% H #17 R FERBE A B LD SEHERF RIFAIRY
R BREEHAENRRC RN s g R - A B H SR TR &R
REVTEDL T - B e R H iRk B T - WA RS RN - BlIETHY
DI BSRTEES Mills and Morris, 1986) °

EERER HRTTRATTEN S  HESR N E N BRI TES:
HORGERA TR (40 A AHEE H A2 B EEEEiE AR ) ~ &F TR (A0 -
ST RDERT AR AEETEEH  MIRIRGEETTR) ~ 284TR (A1 XH)
PRt AR - B A BT - AMRBAHTESR R - HERL
HBITRFRIKE T EHTHE — BRI EAENEEE - fFa TR EEE
B A BRI T SETR — BRI EAR TS AN TEE  FEaTRFZ
B SR > R HORBEHEN 0T T 28TE - BEEEE KN
B e TRPEFAEERE - fla0 - EH C AR L grsieA
BRI AR S R RESS: - USR] Bettencourt (1997) HYFB » LA
TERITR - BETREZETE (IS > BREEEHBITEAESE -

Po ~ SREEREK

Churchill, Ford, Hartley and Walker (1985) #gH : T A%/ e B ERHIEE =
RRHIFTAETEEIT TR | o S EERIATTH O F—E R HE EERIEE (Boorom,
Goolsby and Ramsey, 1998; Pilling, Donthu and Henson, 1999) » $f 45 & RNEib
AR LA S B AR E R 3R DU ERBRIN < S B A I E R A RCRAVEH
WERE AN BRVELE - SHEFIRERIENZ R - $HE AN BRYFMES: - $HE AN BNIEE
FEEHTIFEER - KNS S ZENE N EERSC MHE - BRI AR
Pl BN N B EERR -

{HELSFERZET B RS e S H e AN BER AR — B WA T
FIABGERSHER R - RS 3% WA A A HITB A E R R S E— 41T - D
TR ARAE B TE I BN - B E R IR & S T8 ~ S8l S8 ET
HOURER - A ZERIE DB BB sk i S S By R B8 - HESEREE -
TS R PR AR HEHE AR RGP IERA T RERA R
JiEh S LR T DA -

73



EMBEERSR BT/ BETH REATAFE

HIKIE EERRA > AHHFE AR RIRRRERN ~ $ 5 2R - FA I ETERRE
A TE SR B 85 EE XK - 4F Gravens, Greeley, Piercy and Slater (1998) HYWHZ2H+E
HY - SEE A BRI BT TR (B RIEER N & RN IR ETT
PR (FREVE SR AR BB eSS R (P06 B
FENAERL) » RIFEAH e EEEA RIS B AR (BAlAIRRAES - 88 2B -
PRETERAAR) DERAFETES (SEESHETTEHEER) -

T~ RS RER
(—) HEANEBREHEBETR . AEBIR

Weitz (1981) 3355 : /e B AN BRI - TEANEREEL
& R AR - HEEE (O AEEEETE G ERRIAN) - KRR ET
Rz B E AN BRE - 1E A BE R RRA R R B E SR M
2 R MHSEERER - MLE Weitz, Sujan and Sujan (1986) fiff5EHHifE
H - BN BRERNIDHEMSETRAEETZE MG AEREES ' A
TESEME ] ~ KIEREE T &S HI55 - RN EAG R - foEER
MATET - R EEm SR SRR -

Howe, Hoffman and Hardigree (1994) &fgH! 1 AZ{RiadEE A BRME AEE
FPE BB H A H A IEAHR - Barker (1999) HDUNEARRISEE N B RMHFIEE
5 ISR SRR | 0B A\ BFYEHES R ESR BTR » H e B A\ BAH AR
R HAEARYE S - B - BalAERELRe )] - sHETRAISE - RS
175~ FEREITR (A8 - BREN - FFiBF R R RS ) EENTTR -
R FTAIS 8 AN BEFPEEE v B I ETR B A e EER 1 - 58

EARREHRHETRAHE EREE -
() HEANBREHENERSC D EBRIR

Anderson and Oliver i3 1987 IV E A= » HEATER 6 AN BHEHIRM -
FrE -~ BRI S RREC BT » WisEkERiET - SR A BRE (EaFAE
&~ BEERE N ERBRESE ) BUESAE IR EITRERE N » T RERShEEE
HAARRY - B BB B 3AE © BN E A BRFEEEITRAER  thiEkEdH
REEEREA I - MAEEEIHIEERS> - Howe et al. (1994) thfgH! : AFRERSHE
N BHETERE BSH EAERCH [EAHRA - Baldauf and Cravens (1999) BEE—5 DIB
HIF] 79 KA 159 MiHERE BHFEE 5 - PRET DU B - SRERET
MEANERNE - HEREEAREERREC L ERR - WA RRE - WAEEEET
HE S m B BREERE ARSI - 1T RS HHE N &
FHARSH E e IEFIRRAR -

[t4} > Baldauf, Cravens and Grant (2002) HE#EEI$5ESHANEABRE
il NAERSERAH A0 B S hE 2 FIRYBR R » AN ~ BRI R B B 65 FE SEAS R
HiSt - HIfE A BB RGNS - B AN SBH SRR EZERE )T
MEH SRR T TR A RN - SSRGS taH - e R - $8E
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AN EFFEEHETRAIEAER  S8ETRICHEEEIESE 1B - 7 E B
MEBFE - ARV 2 © B ABREHINERSERE e -
(=) HETREHEEN LERR
Babakus, Cravens, Grant, Ingram and LaForge (1996) #E5#5E R
A~ SERET ~ HETTR - SN EEEIAHRRIE SR RERIRR - MEE 58 fif
MBI TREL 146 (3HERH IR AMMZAEERS » MRS LISREL 5 HFH{R -
BT RAER A AR AR A TEAER - AR S AR B
MEET e IFAHRE o Keillor, Parker and Pettijohn (2000) ¥E5¢5 TR (FHEEM ~
TENE ~ IR ) BHE AR (PR ESEE) RIBR - LL 366 figE AR
RRA - FIHZ g « FE R S S E AR\ AERE A
B HEREASH BT R A B A TEAHR -
Dwyer, Hill and Martin (2000) #&E/EFRIBER G (ANFERBEm) 0 HfE
R B B R PRI R R T B A TS BRAR - TSR SR ikl ~ HRthal - &
&~ SRE RN - FEEE T RAEDT - WRIBLERIRE © £ 309 (186 AN BRYER
M7 BEGRETR (EERERE) HEHEAERAR - Porter, Wiener and
Frankwick (2003) Hii&&E R e BB ST REEN G EEEHE
R IR E RS R E IS - R Weitz (1981) RYSHE NEE
B AGH  EEMESR B TR A B IEAER - HAS I ER S N HAE
R RIS E A E HACR - KL AWTeieHRER 3 © SETRENBEESE
R R -
(M) $EETREBFHBTRC AERR
Sharma, Tzokas, Saren and Kyziridis (1999) X ={HEXEREHREAE - £
ELETHRRSNEETR (BEEEM ~ fiETR - BF) - BETR (BEIER
B~ LRI R BRREE (R - LS EZE R - A3
JFEK) RN (S EEEERN] ~ (S ERCARELF LIR) 2Rk - Hds
ETREEFEHRTR (T 85 - B (EhEH=EN) G -
Reid, Pullins and Plank (2002) HIEEES - 856 A\ Bl @B RHS8 ST R
B AN FIRYIE R TG EE - iZ# 518 A7ERANHETT LISREL YT « IMiAS SRR A FISE
ETREBEEBEERMAER - ki  HETREBEEETE (BE
175 SHEMHERR - Kt AmseieH e 4 © SETRENER E R TRAEE
IEFIsZ 2 -
(1) B BH B TR EE SRS A ERR
Edvardsson, Gustafsson and Strandvik (2000) DIEGHLAGSEBMTESISR » BE5T
T - ER- R BAAR 5 G LDAE R B AR S F R R A R iR - BT
FEAs i ¢ W R B GRE AR B E (R ~ ki) AR - 80 - DU
R ERIRSE - R LIk R B AR TR AR - RIFE R R RS R
B T DAZE AR IR A5 TRE A R B AR EAHRE - R DURAE BRI 2R
MEFFRAZ - HHBLATAD > B E B TR (E3K) BESEEEHN -
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ifil Chaudhuri and Holbrook (2001) 43S EEL GRS » e B1TR
SEFREHRE R G T TR SR E e BT S5 IR - KL - s SRR
H 3 TRA R H B BB TR EESCER - L4t > Stank, Goldsby, Vickery and
Savitskie (2003) EEETYIVRIREAESK - WEE - EEREHTEEE R BR - Hif
FeRS YIRS s R R~ TR IEAERR - TR R T
G HR A R TEAERE - RIL - AR AR - BB AR TR ERE
B AR A ERR - EMRHRER 5 - R AR TRENE EESHEE
ZEIEHE -

2~ W5k
— M

AMFERT 1 2 H R ER R oS AR LI A BRE - 8B TR I
FERERL HBIBRRE S AR IEFIBHR - IREBCURMEET DUTE H Y - A
W9 MG S 1 AR

H1

HEAS
e

1 B AH R R RS R

= IERREE R E E R

AWFE TS TNYIWE  $8E A BRE  HETR  BEEERTR
PR AR R PUERS I < AR FTEE T DU P E 28 - SR 8 78 S iy B
HATT -

(—) $8EANEBEE (Salepeople Characteristics; SC)

ARWFFessE N B RYERR OB TUERE T - SRR EEARRGE T -
>~ BB SEEELCETES - AR P EEAIERE N BRE
P EAERAE A R P TR & A\ BB AR E - AR E A\ B E R
EFEMFE 1 Fror - BEGE R Likert BERESS » #d 1~7 » AL
FRIFIR o A RERTEELI - 3/ ~ 4 /8 ~ 378 ~ 3 /5 4 » JL 17 R -
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1 5 A BRPE KRB I E R E

REBE  BISER BIEMEE R SRR

HEAETHE 1. BEASHNSRREEHE FOR AR
A _ - ) Gravens et
Hg o~ s 2. SHEA BN EERE
RETT o o al. (1993)
HE - 3. ERfimiiniy 0 S5 A BA R T
4. HEN B HRUES R &R Boorom,
i MEARERS S HEABHEHIRAERGA Goolsby and
HE
HEHRER - 6. $HEE N BTEASRHRISR Ramsey
7. $HE N BEPAERHRIZ (1998)
B AERE 8 HEABRER Anderson
BE RRTEEEEN 9 HEABREENE and Oliver
LE 10. AN ERAEM (1987; 1994)
HRERTT - K 11 SREAEEERIENESSRET Keck, Leigh
MEEE WRE BN 12 HE ARSI TR and Lollar
PREERI - 13. A ERERCRY B ESRE (1995)
o 14. $HEN BTSRRI R SR [t
TE TR ) o
, 15. BTHHESEE  HEA QMRS Lagace et al.
EE EAENEE ~ i
. 16. $8E N BSHEIREHIRE (1991)
EfEEREA -

17. s N SRR - SEHREE

(=) $8E1fTHE (Salepeople Behaviors; SB)

AT S ETT R T BCH TE RS 6 BB B b B W ARSI - E IR ashasE
e AN BRIRB SR HAFG IR E B EPE N BRI K
BRI N A ESK EEIAOR E HISH 6 - AR T BT R R B E i &
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[FIEE o 1708 P BB A S ) M R E PG LA 4 3 - JE 8 RERIH -
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xR 2 SEITRAEBEH E R R

KEBY  BIWER BRIEESR SRR TR

Spiro and
R OE) 1. REAEERMERIAEE

HEEE HUEERER 2 REARSRARBEE RN A
e EEVOETH 3 MEASESEARRE %
BERETR - 4. BEAREREREANEMRIN AR &=

Weitz (1990);
Roger, Reid,
Kennenth and

Edward (2000)

Saxe and Weitz

REETRER 5. SREASGRTREME BT REER AR
BEER B — DR 6. SEARGHRERI SRR ISR
e RIERRE 7. sHEASURE ST SN RS
ES 8. HE N BRI BT S BHIRR R

(1982); Roger,
Reid,
Kennenth and

Edward (2000)

(=) B% B2 (Customer Voluntary Performance; CVP)

A4S Bettencourt(1997)FTig HEHE H #8517 /235 3H (Customer Voluntary
Performance ; CVP) » WfiiE &R REENFFERM: - ARSI IR
B E BEBESHITTRS » RAWIIREE BB TR + (D) TR ) &1FT
B35 DU (3) BEATES - AWSERT a5 /R R A Likert HEER BFH 17
B R AREREFE - TSR TR ~ BFTRDINZ2 B TRAA, 3/ » 4L 9
IH -

3 BEH B TR S E R R

REBY  BIWER BRIEER SRR TR

e " 1. WL EMAFRAEEE A BNIERSEE Bet "
HHEE ettencou
TR 3 2. PEEIIAR SEEIROREERISE E N BA e TR

BrEETE (1997)

3. HIAERRSEIERE  REHEABEEAS

BEFREE 4 BHBEEEEARERERHGTREE

Bettencourt
SIEFTE AR 5 BTSRRI A R (1907
AT 6. HIIBAE N EHEES RO TLRE
PRETEBE 7. REHNE AR Bettencourt
BT RWABEA 8 RETEMESRINSEE N BSEHIRE (1997)

EHFR 9. HPAEFIFHIIEE > REEFHREAR
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(M9) $85EE#3(Sale Performance; SP)

AHHFEH B AR PR P Y EERG - SE 80 BT Tl S RE R FH S R
R~ P BRI E S = R - HAp R BT GEL AR 3 &~ 5
REEL 3 - I8 11 M - K MR TR IR Likert CEGESR - 857H 1-7
AR BFEE -

& 4 SRERTIOR BB E R R R

KEBY  BIWER BRIEESR SRR TR

EEREAR 1 BAUSREABNEAFIREARE FHEETReR

B _
o TR 2. FRIVERE A BATEA RIS S Ehe
i HESFE 3. FRIEE N BT IR FIE e
Behrman &
4. FRABEHE N EE PSR perrentlt
BEREAER 5. RABHE A SO RO
WMERHE o (1982);
HTAERE 6 RIAE N\ BREN BRI EE
HES Cravens et al.
SIFE 7. FRIBEE N SR E R E 2 (1993
8. FRIVEHE N EEf R
- BESREAS 9. TRIVEHE A SO TEHE R R BAEREA
%% TEFTAHREE 10, TSR E A SRR A2kt
ML

i) 11 R\ B BT B
= FREESE

(—) BTl
AHAFERIEAFFEHFET - T —RETHIFES - WERI 3 — 520 > BAf
BRATSR SR » IR T SR S REREY IR A S - I BB 2R
e > RS MM R IR B R S

(=) MEFEaE

AW RHE R E R SRR B P NSRS C B R A (FRF ) > JREH
FERHEREEEHENATE ASRERRA - fEfEEER - A5E/50L 2003
FERERTERITIAFREEREARS  WDALHHERATHRRA - HIE%
AE (24.23%)~FHIUANE (14.37%) ~ Fit NZz (11.67%) ~ BEER (10.09%)
LN (1.74%) FZLLBIHHURA - FISBE RO 2004 42 11 H 2 2005 4 1
A SETWE A - RISIHEEH 2000 477 - AEEIEEEET 1114 7 - [HIEERE 55.7% »
REE A EUSBA R AT SRR AR 1088 7} FREIECRE 54.4% - [A]
IR RREERAS 1088 Hifgth 954 (BN ATTILASEE <R - AU S HABIE T
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REEERPRA > 5113443 -

AWHFERIE 328 FIER 503 (46.2%) N - MZCHERS 585 (53.8%) A 5 4F
B AT RS 26~35 & (41.85%) Bl 36~45 5%(28.2%) - M| RAESMAESER P - K
ZUFMTERT  AEREUREREREEZ(78.3%) - BT (FLUT) 2EF
FRd 2.5%)  HEERAEELFEUAS IR ASHLRASRET=E
TIHUEE 23.2%, 23.1%52 18.7% - A2 HFEAREBEETT - SUIREIREL » KHLL
WAPFER 4 DL ERSE - 22 58.1% » 1 1-3 P& 145 20% LA | - nIDIBIR P IEE
REURBEI L E IS 89.0% » MBS Ao e R B ke 1 -

B~ TR TR
— ~ RS Rl

(—) SHEABRE IR

REIMTRISAAER P HISH & NFPERRA L - 2EHER T B#TE 455 ~
5.36 2L H - AV IR FME - (HAR{E - v RERFREE N SR ERE A
BRI —E% 2 - RN S > REMHIRE A B HEEA RS B RE ERR
AR - (EAEEE R S E AR - v RERE A\ BAEm R 5 N SR &
TR LRAIHRALE - ZE6ELL T EAER Ry - A& AN BANEME
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A Study of Salespeople’s Characteristics and
Behaviors on Sale Performance - An Empirical Study

of the Insurance Business in Taiwan

Huang Ting-Chung’, Chi Wen-Hai"", Kuan Kuo-Hon™""

Abstract

The paper is mainly on the relationships among salespeople’s characteristics
(SC), salespeople’s behaviors (SB), customer voluntary performance (CVP) and sale
performance (SP) in the business of insurance. The chief methods in the research are
the general statistics and SEM analysis. The results are as follows: (1) the
implementation of SB is direct influenced by SC; (2) the relationship between SC and
SP is not significant; (3) SP in the insurance business is influenced by SB and CVP.
Although the influence of SC exists in insurance industry, it doesn’t affect the SP
directly. Instead of a direct effect, SC influences SP by SB and CVP as mediators.
Salespeople often depend on different strategies with their clients to perform their SB
and in further to arouse the clients’ CVP to increase the SP. This paper provides the
needed services to give all insurance businesses an empirical study to consider as they

revise their business models.

Key words: Salespeople Characteristics, Salespeople Behaviors, Customer Voluntary

Performance, Sale Performance
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